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OCHOBHBIE IOAXO0/1bI TP ®OPMHUPOBAHUU MEJIUACTPATEI MU
IT-KOMIIAHUN
THE MAIN APPROACHES IN SHAPING THE MEDIA STRATEGY OF IT
COMPANIES

AHHoTanusi: B ycnoBusax uudpoBoit TpanchopMalud U BBICOKOKOHKYPEHTHOTO
pBIHKA MeauacTparerus [T-KoMITaHuK UrpaeT KIFOYEBYIO poJib B €€ pa3BuUTHH. B cra-
Th€ PacCMaTPUBAIOTCA OCHOBHBIE MOJXOJbl K (DOPMHUPOBAHMIO MEAMACTPATETHUH,
BKJIOYAIOIME B ce0si BHIOOpP KaHAJOB KOMMYHHUKAIMM, Y4€T LIEJIEBOM ayIuTOpHH,
a TAK)KE aHAIM3 aKTyaJIbHBIX TEHACHUMW. lIpuBeneHsl pe3ysbTaThl HCCIECIOBAHMM,
OTPAXKAOIIUX 3HAYMMOCTh MEAUACTPATETUH I MO3ULMOHUpOoBaHus I T-koMIianumii.

KuaroueBble cnoBa: meauactparerus; |T-komnanuu; nu@poBoil MapKEeTHHT; Lie-
JIeBasi ayIUTOPUS; KOHTEHT-MApKETUHT .

Abstract: In the context of digital transformation and a highly competitive
market, the media strategy of an IT company plays a key role in its development. The
article discusses the main approaches to the formation of a media strategy, including
the choice of communication channels, taking into account the target audience,
aswell as the analysis of current trends. The research results reflecting the
importance of media strategy for the positioning of IT companies are presented.

Keywords: media strategy; IT companies; digital marketing; target audience;
content marketing.

CoBpemennsbiii peiHOK [T-yciayr TpeOyer 3¢ (heKTHUBHBIX CTpaTeruil MpoOaBHKE-
HUS, YYUTHIBAIOIIUX BBICOKYIO KOHKYPEHIIUIO U OBICTPOE pa3BUTHE TEXHOJIOTUI. Me-
auactpaTerus no3poisier IT-koMnaHusIM HE TOJBKO MOBBICUTH Y3HABAEMOCTh OpeH-
7a, HO W TPUBIEYH IIEJIEBYIO0 ayIUTOPHIO, CHOPMHUPOBATH JIOSIBHOCTH KIHUEHTOB
Y YKPEIUTh PHIHOYHBIC TTO3UIIUH.

[lenp uccnenoBaHus — MPOAHATU3UPOBATh OCHOBHBIE MOAXOIBI TP (hOpMHUpOBa-
HUU Meaunactpareru [T-komMmaHui, BBISIBUTH KIIIOUEBbIE MHCTPYMEHTHI U OMpere-
JUTHh UX BIUSTHAE HA 3(PPEKTUBHOCTH MPOIBIKEHUSI.

®dopmupoBanue menuactpareruu [T-komnanuii — 3To ClIOKHBIA Tpolecc, Tpedy-
IOLUI yyeTa MHOXecCTBa ()aKTOpOB, HAUMHAsg OT MOHMMAHUS LIEJEBOM ayIUTOPHH
Y 3aKaH4YMBasi BEIOOPOM MHCTPYMEHTOB MPOJBHKEHUS. B yCIOBHUAX BBICOKON KOHKY-
PEHIIMH U CTPEMUTEIBHOTO PA3BUTHUS LIU(PPOBBIX TEXHOJIOTUIA KOMIAHUH BBIHYKIECHBI
aJIalTHPOBAaTh CBOM MEIUACTPATErny, ONUPasCh Ha COBPEMEHHBIE MOAXOJbI, TaKUe
KaK aHaJiu3 JaHHbIX, KOHTEHT-MapKETUHT U MYJbTUMEINIHbIE KaHAJIbI.



OmHUM U3 KIIOYEBBIX aCTIEKTOB Pa3pabOTKH MEIUacTpaTeTUH SBIISICTCS IIEJICBON
MOJIX0JI, KOTOPBI OCHOBAaH Ha IIyOOKoM nmoHuMaHuu ayautopuu. B IT-cdepe cer-
MEHTBHI LIEJIEBOM ayJUTOPHUH BKIIOYAIOT Kak B2B-, Tak u B2C-kiineHTOB, HHBECTOPOB,
pPa3pabOTUMKOB, MOJIb30BATENCH MPOrpaMMHOTO OOECIEUEHHUsT U CTapTarbl. AHAIIU3
[IEJIeBOM ayJAUTOPUU JIOJDKEH YUYUTHIBATh HE TOJBKO JAeMorpaduyecKue XapaKTepu-
CTUKH (BO3pacT, IMoJ, reorpadus), HO U ncuxorpaduueckue (MHTEPECH], LICHHOCTH,
CTHJIb TIOTPeOJICHUsI KOHTEHTA), a TaKKe MOoBeJAeHYECKHE (PaKTOphI (IJIaTeKeCIoco0-
HOCTB, IPEANIOUTeHUs B TU(PpOBBIX poaykTax). Hampumep, crparerus Apple ocHo-
BaHa HA YETKOM MOHMUMAHUU CBOEU ayJIUTOPUU W TpeJiaraeT MpoayKThl, HOAXOMAS-
e KaKk MacCOBOMY TTOJIb30BATEIIO, TaK U MpodeccruoHazam, paboTaronuM B IKOCH-
CTEME KOMIIaHUH.

He MeHee BaxkHyI0 poJib B popMHUpOBaHWU MeauacTpaTernn [ T-koManuu urpaer
KOHTEHTHBIN 10oAX0Jl. KOHTEHT-MapKEeTUHT CTAHOBUTCSl LIEHTPAJIBbHBIM 3JIEMEHTOM
KOMMYHUKAIIMK MEXAy OpeHIoM U motpedbuteneM. KayecTBEHHBIN KOHTEHT MOKET
BKJIIOYATh B c€0s1 SKCIIEPTHBIE CTAaThU, KEUCHI, UCCIIEIOBAHMS, a TAKKE BUJIEOMATEPH-
aJIbl, TAKKE KaK O0y4YarolIfe POJIUKUA U 0030pbI MPOAYKTOB. B COBpEMEHHBIX peasinsx
B3aUMOJICUCTBHUE C ayJUTOpUEH depe3 OJIOTH U COIMaIbHbIE CETH CTAHOBUTCS 00s3a-
TEJILHBIM YCJIOBUEM YCIEITHOTO TpoABMKeHUs. COrIacHO UCCIEeI0BaHUSIM, OIyOu-
KOBaHHBIM B XypHasie Marketing Science, 78 % mnoJib30BaTesell MPUHUMAIOT pelie-
HUe 0 nokymnke [T-nmpoaykra Ha OCHOBE MPEAOCTABICHHOTO KOMITaHUEH KOHTeHTa [3].

Kpome Toro, miis 3pPekTUBHOrO MpOABUKEHNS KOMIIAHUN UCTIOIB3YIOT MYJIbTH-
MEIUNHBIN MOIX0/, KOTOPBIN IpearnonaraeT padoTy ¢ pa3IMYHbIMU KaHAallaMU KOM-
MyHuKanu. Cpeay KIIIOYEBBIX HWHCTPYMEHTOB BBIACISIIOTCS COIUANIbHBIC CETH
(SMM), takue kak Telegram u YouTube, a Taxke SEOQ-onTuMu3anust ¥ KOHTEKCTHAS
pekiiama, CroCOOCTBYIOIIUE TMOBBIIIEHUIO BUJIUMOCTH KOMITAHUM B MOUCKOBBIX CH-
cteMax. BaxxaeiM ayiemeHTOM ocTaetcsi PR-mipoaBmxkeHue, BKIItoUaromiee myoJimKa-
MY B POPUIHHBIX U3AAHUSAX U YUACTHE B OTPACIEBBIX MEPOMPHUATUSAX. AHATIN3 Me-
TUaroTpeOIeHusT moaATBepkaaet, uto 64 % B2B-kaueHTOB JOBEpSIOT SKCIEPTHHIM
CTaThsIM M UCCIICIOBAHUSAM OOJIBIIIE, YeM TPAAMIIMOHHOM pekimame [1].

Hakonern, omHuM u3 Hambojiee 3HAYMMBIX KOMIIOHEHTOB Meauactparteruu IT-
KOMIIAHUH SIBJISIETCA AHAJIUTHKA JAaHHBIX. B COBPEMEHHBIX YCIOBHUSX MapKETOJOTH
aKTUBHO mNpUMEHSIOT Al-aHanuTuky Uisi TiepcoHaau3aluu KOHTeHTa, A/B-
TEeCTUpOBaHUE NJisi BEIOOpa Hanbosiee F((HEKTUBHBIX PEIICHHM, a TAKKE TEXHOJIOTHH
Big Data, mo3Bonstoiine oneHUBaTh MOBEICHUE TMOJIb30BaTEIC U KOPPEKTUPOBATh
cTpareruto npojasmxkeHus. Mccnenosanue, nmposenennoe HubSpot Research, moka-
3BIBAET, YTO KOMIIAHUM, UCTIOJIb3YIOIINE aHATUTUYECKUE UHCTPYMEHTHI, YBEINYNBA-
10T KoHBepcHio Ha 30 % 1o cpaBHEHUIO ¢ KOHKYypeHTamH [2].

[IpakTueckoe ucciaegoBanue, nmposeneHHoe cpeau 50 IT-kommanuid, moareep-
a0 3PpEGEeKTUBHOCTh KOMIUIEKCHOTO MOAX0Aa K (DOPMUPOBAHUIO MEAMACTPATEIHH.
B xonme ompoca ObUTH TIpOaHATU3UPOBAHBI KITFOYEBBIE MHCTPYMEHTHI, UCIIOJIb3yEeMbIC
KOMIaHUSAMHU, a TAKKE UX PE3yJbTaThl U BIUSHUE HA MAPKETUHIOBbIE MTOKA3aTEIIN.

Boisichunocs, uto 87 % KoMmaHui NMPUMEHSIOT MHOTOKAHAJbHBIM MOJIX0/I, COB-
Memass SEQ, KOHTEHT-MapKETUHT, COLMAJbHBIE CETH, TapreTHPOBAHHYIO PEKIIaMy
1 PR-HHCTpyMEHTBI. DTO TIOATBEPKAAET TPEH HA JUBEPCUDUKAITUIO KAHAJIOB B3au-
MOJCHCTBUSL C ayJIWTOPHEH, MO3BOJSIONINNA TOBBICUTH OXBaT W C(HOPMHUPOBATH



YCTOMYHMBYIO KOMMYHUKAIIMOHHYIO cTpareruto. Komnanuu, paboTtaronue UCKIIOYH-
TEJIbHO C OJIHMM KaHaJIOM MPOJBMKEHHS, CTAIKUBAIOTCS C 00Jiee BHICOKOW CTOMMO-
CTBIO MIPUBJICYCHUS KJIMEHTOB M MEHBIIIEH JIOSUIbHOCTBIO ayTUTOPHUHU.

[Tpu sTom 72 % pecrnoHACHTOB OTMETHIIN, YTO KOHTEHT-MAapKETUHT SIBJISIETCS OC-
HOBHBIM 3JIEMEHTOM MX Menuactpateruu. Hanbosbinyto momyasipHOCTh Cpeu KOH-
TEHTHBIX (DOPMATOB MOJYUYUIIU IKCHEPTHBIE CTAaThHU, KEHC-CTaAN U 00pa3oBaTelIbHbIE
MaTepHalibl, a TaKKe€ BUACOKOHTEHT. KoMIaHuu, akTHBHO MCIOJIb3YIOIIME ITOT MH-
CTPYMEHT, (UKCUPYIOT MOBBIIIEHIE BOBJICUEHHOCTH ayJIUTOPUHU, POCT OPTaHUYECKO-
ro Tpauka u yBeIMUECHUE BPEMEHU B3aUMOACHCTBUS C OPEHIOM.

Kpowme Toro, 65 % IT-kommnanuii Beiaenmm SEO-onTHMHA3aIMio Kak BAXKHEHIITAN
KOMITOHEHT NpoABrxkeHus. 110 ux gaHHBIM, BBICOKas MO3ULHKA B MOUCKOBOW BbIIAYe
CHOCOOCTBYET JOATOCPOYHOMY MPHUBJICUEHHUIO MOTEHIIMATBHBIX KIUEHTOB 0€3 MOCTO-
SHHBIX 3aTpar Ha pekiamy. OcobenHo >¢dektuBHbIM SEO oKazanoch s KoMIa-
Hul, paboTaromux B cermeHTe B2B, r1ie npunsTHe peiieHus o NoKynke TpedyeT Je-
TaJIHLHOTO U3YYECHUS HH(POPMAIIUH.

JlonmomHUTENBHO OBUIM BBISIBIICHBI BaXKHBIE TEHJCHIIMU B MCIIOJIb30BAHUN aHAJIM-
TUYECKUX UHCTPYMEHTOB: 68 % KOMMIaHUN peryisipHO npoBoaaT A/B-TecTtupoBanue
pEKJIaMHBIX MaTepuayioB, a 74 % npumensior Al-aHaIUTUKY IS TIEpCOHAIU3AIUN
KOHTEHTA. DTO MOJYEPKUBAET 3HAYUMOCTh PabOThl ¢ JAHHBIMU IpU (HOPMUPOBAHUU
MEIMACTPATETUH U MOATBEPKAAET, YTO ycnemHble [T-koMmanum cTposiT MapKETUH-
rOBBIE€ CTPATErMH Ha OCHOBE MOCTOSSHHOTO MOHUTOPUHTA U ONTUMHU3ALIMH.

Takum oOpa3zoM, HccaeAOBaHUE MOKA3bIBAET, YTO (POPMUPOBAHUE MeauacTpare-
ruu [T-xkomnanuu TpedyeT pa3sHOCTOPOHHETO MOAX0/1a, BKIIOYAIOIIEr0 aHAIN3 ayau-
TOPHH, CO3JaHHE KAUYE€CTBEHHOIO KOHTEHTA, HCIIOJIb30BAaHUE PA3JIMYHBIX KaHAJIOB
KOMMYHUKAIIMM M BHEJPEHUE aHATUTHYECKUX MHCTPYMEHTOB. [IpuMeHeHue coBpe-
MEHHBIX TEXHOJIOTUM U CTpaTeruid mo3poJsieT IT-koMnaHusaM ykpermisiTb CBOU TO3U-
LMY HA PBIHKE, MOBBIIIATH BOBJICYEHHOCTh KIIMEHTOB M YBEJIIMUUBATh KOHBEPCHIO.
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